Choosing the right Snowflake partner is critical whether you're a midmarket Snowflake customer or part of a
Fortune 500 migration initiative. The stakes differ considerably — midmarket firms prioritize agility and cost-
effectiveness, while Fortune 500 enterprises demand extensive delivery scale, robust security, and compliance

readiness. With 2026 fast approaching, vendor selection has become even more nuanced.

This post breaks down the essential criteria for selecting a Snowflake partner, focusing on partner tier verification,
SnowPro certifications, security posture, and Al enablement technologies like Snowpark and Snowpark ML. We'll
also highlight three key vendors—STX Next, NTT DATA, and Cognizant—examining their suitability based on

organizational scale, compliance rigor, and innovation capabilities.

Understanding Snowflake Partner Tiers and Why They Matter

Snowflake categorizes its partners into tiers—typically Registered, Select, Premier, and Elite. These tiers reflect a
partner's expertise, certified consultants, delivery scale, and technical contributions. For anyone evaluating vendors,

here's what to verify:

* Partner Tier: Check the latest Snowflake partner directory to confirm the vendor's tier. Beware of outdated

claims.

* SnowPro Certification Count: SnowPro certifications indicate engineers’ proficiency with Snowflake’s

platform, including Snowpark capabilities.

* Delivery Track Record: Look for case studies especially relevant to your industry and size segment.

To avoid marketing hype, always cross-check partner reviews on platforms like Clutch and G2. Focus on detailed

customer feedback mentioning delivery quality, compliance diligence, and innovation.

Midmarket Snowflake Customers: Key Considerations

Midmarket companies often face tight budgets and timelines, so their Snowflake implementation demands

partners who can act as both trusted consultants and nimble delivery teams.

What to Look for in a Midmarket Snowflake Partner



1. Scalable Delivery at a Lower Cost: Midmarket firms want partners that can deploy Snowflake quickly

without sacrificing quality.

2. SnowPro Certified Engineers: Adequate certifications ensure your team can leverage Snowpark’s advanced

features for data engineering and ML.

3. Security & Compliance: Even midmarket companies face increasing regulatory scrutiny; compliance needs

should be addressed upfront.

4. Al Enablement: Partners that know how to implement Snowpark ML can help midmarket firms harness Al

without needing massive data science teams.

STX Next: A Strong Option for Midmarket Snowflake Projects

STX Next provides smart, agile delivery with a strong emphasis on Python engineering—perfect for leveraging
Snowpark’s Python support. Their SnowPro-certified consultants ensure smooth migrations and innovative

pipeline builds.

* Partner Tier: Registered to Select tier, rapidly advancing.
* SnowPro Certifications: Growing certifications focused on Snowpark and data pipeline optimization.

* Security & Compliance: Good governance practices tailored to regional midmarket regulations (e.g.,, GDPR,
CCPA).

¢ Al Enablement: Strong experience integrating Snowpark ML for predictive analytics with manageable

complexity.

STX Next's reviews on Clutch highlight their transparency, responsiveness, and ability to work within tight budgets

—key for midmarket clients.

Fortune 500 Migration: Delivering at Scale and Compliance

Fortune 500 enterprises migrating devopsschool to Snowflake encounter complex challenges: massive data
volumes, legacy system integrations, and stringent regulatory requirements. Choosing the right partner means

balancing technology innovation with ironclad governance.

Must-Haves for Fortune 500 Snowflake Partners

1. Elite Partner Tier Status: Indicates extensive Snowflake experience and proven delivery at enterprise scale.
2. Large Pools of SnowPro Certified Consultants: Ensures technical depth and project flexibility.

3. Security & Compliance Certifications: Partners must support HIPAA, PCI-DSS, SOC 2, FedRAMP, and other

industry standards from day one.

4. Advanced Al Enablement: Real-world proficiency with Snowpark ML and Cortex for automating data

workflows and deploying ML models at scale.

NTT DATA: Delivering Scale with Compliance Focus

NTT DATA is an Elite-tier Snowflake partner, trusted by many Fortune 500 companies. Their deep expertise in

regulated industries like finance and healthcare ensures migration success without compliance gaps.

* Partner Tier: Elite tier—Snowflake’s highest.

* SnowPro Certifications: Over 100 SnowPro-certified experts worldwide.
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* Security & Compliance: Comprehensive regulatory readiness including HIPAA, FedRAMP, and GDPR

compliance frameworks integrated into delivery.

¢ Al Enablement: Strong integration of Snowpark ML and Cortex technologies for enterprise Al workflows.

NTT DATA's reviews on G2 praise their process rigor and transparency in managing large migrations—crucial for

Fortune 500 risk management.

Cognizant: Innovation Meets Delivery Scale

Cognizant balances deep delivery scale with innovation, particularly in leveraging Snowpark for modern data
applications and Al pipelines. Their large pool of SnowPro-certified engineers is well-versed in Snowflake's evolving

ecosystem.

* Partner Tier: Elite tier Snowflake partner.
* SnowPro Certifications: Hundreds of SnowPro-certified staff globally.
* Security & Compliance: Fully compliant delivery frameworks aligned with leading global standards.

e Al Enablement: Advanced implementations using Snowpark ML and Cortex, enabling Fortune 500 firms to

embed Al seamlessly.

Cognizant's Clutch profiles underscore their strength in managing complexity alongside a focus on future-proof

platform utilization.

Security and Compliance Readiness: Don’t Wait Until the End

One critical pitfall across all Snowflake projects is postponing compliance until late stages. Whether you're

midmarket or Fortune 500, check these points early with your partner:

® Evidence of end-to-end governance and audit trail capabilities on Snowflake.
® Experience with automating compliance reports and controls using Snowflake features.
® |ntegration with enterprise identity and access management (IAM) systems.

e Data encryption and secure data sharing practices, including for Al pipelines using Snowpark ML.

Discuss compliance scenarios specific to your industry upfront. Partners like NTT DATA and Cognizant show strong
maturity here, but midmarket-focused partners like STX Next also provide pragmatic compliance support scaled to

business needs.

Al Enablement: Why Snowpark and Snowpark ML Matter

Snowpark is Snowflake’'s developer environment allowing custom code—especially Python—to run close to data.

Snowpark ML extends this by simplifying machine learning operations within Snowflake.

* Midmarket Firms: Partners skilled in Snowpark ML help implement Al use cases with lean data science teams
and minimal infrastructure overhead.
* Enterprises: Partners must integrate Snowpark ML with enterprise Al strategies, often alongside Cortex,

Snowflake’s orchestration tool for data workflows and ML pipelines.

Do not buy into vague "Al-ready" claims without asking for specific Snowpark or Cortex implementation examples.

Reputable partners will showcase these capabilities clearly.



Summary Comparison Table

Criteria STX Next (Midmarket) NTT DATA (Fortune 500) Cognizant (Fortune 500) Partner Tier Registered to Select
Elite Elite SnowPro Certifications Growing, strong Snowpark-focused 100+ 100+ Security & Compliance GDPR,
CCPA suited for midmarket HIPAA, FedRAMP, PCI-DSS, SOC 2 Industry-leading compliance frameworks Al
Enablement Snowpark ML integration for agile Al Snowpark ML + Cortex enterprise Al Advanced Al workflows
using Snowpark ML + Cortex Delivery Scale Agile midmarket deployments Large-scale multi-region enterprise

Global enterprise delivery

How to Do Your Vendor Verification Before Deciding
Before finalizing a Snowflake partner, follow this approach:

1. Check Snowflake’s official partner directory to confirm tier and specializations.

2. Verify SnowPro certification counts via vendor disclosures and public attestations.

3. Review unbiased customer feedback on Clutch and G2.

4. Require detailed compliance attestations and real-world Al enablement case studies.
5. Ask for references in your industry and organizational size band.

Don't let buzzwords like "Al-ready” or vague “cloud scale” claims replace thorough vendor diligence. Your

migration and delivery success hinge on clear proof points and governance embedded from day one.

Final Thoughts

Whether you're a midmarket Snowflake user or part of a Fortune 500 migration, selecting the right partner boils

down to:

* Matching delivery scale to your organizational size and budget.
* Confirming partner tier and SnowPro certifications.

® Ensuring security and compliance is baked in, not afterthought.



® Prioritizing genuine Al enablement through Snowpark and Snowpark ML expertise.

STX Next stands out for agile, cost-conscious midmarket projects; NTT DATA and Cognizant excel in complex
enterprise, compliance-heavy environments with advanced Al needs. Use the outlined verification steps—and

double-check feedback on Clutch and G2—to make a confident 2026 Snowflake vendor choice.



