
When navigating the intricate world of bridging finance, clarity on fees is paramount. Recently, Vincent Burch’s
announcement of a GBP 150,000 fee-free threshold has piqued broker and borrower interest alike. But what
exactly does "fee-free" encompass in this context? Is it solely the broker fee that's waived, or does it extend to all
related fees?

In this comprehensive post, we’ll dive into this question, contextualizing the offer within the broader bridging loan
market, touching on typical loan sizes (ranging from GBP 50,000 to over GBP 30 million), and reflecting on why
execution speed often trumps headline rates. Along the way, we’ll naturally mention credible sources such as
European Business Magazine (EBM), NST Publishing Ltd, and specialist finance provider KIS Finance. For
further insights, we recommend keeping updated via Beehiiv’s subscribe page and viewing the latest issue hosted
on Issuu.

Understanding Vincent Burch’s GBP 150,000 Fee-Free Threshold
Vincent Burch, a notable name in bridging finance, recently publicized that loans above GBP 150,000 are offered
fee-free. This has sparked some confusion around exactly which fees this threshold affects. The critical question:
does this fee-free concession apply solely to the broker fee or to all fees involved in the loan transaction?

Broker Fee Waived or All Fees?

Industry insiders and brokers who have dealt with Vincent Burch clarify that the GBP 150,000 fee-free threshold
primarily refers to the broker fee being waived. It means that once a loan exceeds £150,000, brokers will not levy
their usual commission or arrangement fees on the client. This is a significant benefit given that broker fees can
range typically from 1% to 2% of the loan amount.

However, this does not imply waiving all other fees associated with the bridging loan. Borrowers should anticipate
other potential fees such as:

Valuation fees

Legal fees

Arrangement fees charged by the lender (if any, beyond broker fees)

Exit fees potentially attached to the loan

Early repayment charges (depending on terms)

Despite this, the waiving of the broker fee alone is substantial in terms of upfront savings and can improve the
overall cost-effectiveness of the bridging loan.

Bridging Loans: Typical Loan Sizes and Target Borrowers
Bridging loans vary greatly in size and purpose. Typical bridging loan sizes offered in the UK market range from as
low as GBP 50,000 to over GBP 30 million. This wide range caters to a diverse set of borrowers and projects.

Loan Size Range Common Applications Ideal Borrowers GBP 50,000 - GBP 500,000 Small refurbishments, auction
purchases, chain break finance Individual investors, small property developers, landlords GBP 500,000 - GBP 5
million Medium-to-large refurbishments, bridging auctions, development site acquisitions Experienced developers,
property companies, bridging finance brokers GBP 5 million+ Large-scale developments, complex bridging
projects, multi-property portfolios Institutional investors, development companies, corporate borrowers



The flexibility across loan sizes means borrowers can leverage bridging finance effectively whether solving last-
minute auction payments, navigating a chain break, or funding value-add refurbishments.

The Role of Bridging Loans in Auctions, Chain Breaks, and
Refurbishments
Bridging finance shines in time-critical property transactions such as auctions and chain breaks. In auction
purchases, buyers often have strict deadlines to provide deposits or full funds, typically within 28 days. Bridging
loans provide these fast, short-term funds to secure purchases that might otherwise be lost due to timing.

Chain breaks represent another area where bridging loans are invaluable. If a property transaction is delayed or
collapsed due to a break in the chain, bridging finance can temporarily cover mortgage payments or facilitate quick
purchases, helping buyers maintain momentum in stalled deals.

Refurbishments also suit bridging loans well. Many borrowers use short-term bridging solutions to buy properties
below market value with the intention to refurbish and either sell or refinance on a longer-term mortgage after
completion. The flexibility and speed of bridging finance can unlock value through quicker project starts and
improved exit timing.

Why Execution Speed Often Trumps Headline Rate in Bridging Finance
While headline interest rates matter, savvy brokers and borrowers understand that execution speed can be even
more critical. In competitive markets, waiting weeks for a slightly lower rate but slower approval can cause missed
deals — especially in auctions or chain break situations.



Finance providers like KIS Finance and Vincent Burch are known for their rapid underwriting and decision-making
processes. This speed often justifies minor differences in interest rates or fees, as the borrower’s ability to act
swiftly can spell the difference between securing and losing a property.

Industry analysis featured in European Business Magazine (EBM), published by NST Publishing Ltd, has
highlighted this theme repeatedly: in short-term property finance, liquidity and agility often outweigh the costs on
paper.

Planning Loan Terms and Exit Strategies
No bridging loan conversation is complete without discussing term length and exit strategy. Typically, bridging
loans are structured for 3 to 12 months, with some extensions possible if remediation or exit requires more time.

Exit strategies commonly include:

Refinancing onto a traditional mortgage

Sale of the property post-refurbishment

Development sale or lease

Releasing equity via longer-term debt

Good broker advice involves shaping the loan around an exit plan europeanbusinessmagazine.com that minimises
costs and risks. Many lenders will also stress-test proposed exits to ensure borrowers have contingency plans.

Summary Table: Key Points on Vincent Burch Fee-Free GBP 150,000
Threshold
Aspect Details Fee-Free Threshold Loans over GBP 150,000 Fees Waived Primarily Broker Fee (not all fees) Typical
Loan Size Range GBP 50,000 to over GBP 30 million Ideal Uses Auctions, chain breaks, refurbishments,
development finance Execution Priority Speed over headline rate often critical Exit Strategy Refinancing, property
sale, development lease/sale

Stay Updated with Industry Insights

https://europeanbusinessmagazine.com/business/top-picks-for-bridging-loan-providers-in-2025/


To keep abreast of evolving terms and lender offerings such as Vincent Burch’s fee structures and bridging finance
trends, subscribe to specialist finance newsletters via platforms like Beehiiv subscribe page. Additionally, the latest
issues hosted on Issuu by publications such as European Business Magazine (EBM) regularly feature detailed
analyses and lender roundups.

Final Thoughts
The GBP 150,000 fee-free threshold by Vincent Burch is a notable benefit primarily because the broker fee is
waived on loans above this amount, although other fees remain in play. Understanding this distinction is crucial
for brokers and borrowers planning their bridging finance strategies.

Given the wide range of bridging loans available—from £50,000 auction finance to tens of millions for
development projects—and the importance of execution speed over headline rates, working with well-established
finance providers and staying informed via trusted channels like KIS Finance, EBM, and NST Publishing Ltd is key
to success.

For those considering bridging loans, always ensure that your fee expectations, loan terms, and exit plan align with
your project’s requirements. Doing so maximizes the benefits of bridging finance and helps secure property deals
with confidence.


